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time in 20 years, Indiana

- farmer Jim Benham planted his

fields entirely with soybean
seeds that hadn't been geneti-
cally modified to withstand
herbicides.

It wasn't because the 63-
year-old suddenly had em-
braced the anti-GMO move-
ment. Instead, he was drawn to
a nearly 14% per-bushel pre-

mium for non-GMO soybeans.

offered by a local grain termi-

nal, which sells them to Asian

feed processors.
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have slashed farm profits.

More U.S. consumers are

seeking out non-GMO foods,
which proponents perceive as
healthier and friendlier to the
environment. Retail sales of
GMO-free cereal, salad dress-
ing, eggs and other food prod-
ucts increased 15% to $9.6 bil-
lion last year, among the
fastest-growing U.S. food seg-
ments, according to market-re-
search firm Nielsen NV. Nielsen
sharply Increased its non-GMO
food sales estimate last year

after incorporating a broader
range of products and stores.

Fueling the trend are pack-
aged-food companies such as
General Mills Inc. and Post
Holdings Inc. that have moved
to strip genetically modified
ingredients from some prod-
ucts.

Food companies pay extra
for non-GMO grain and oilseeds
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due to the relatively small sup-
ply and the cost of separating
those crops from the geneti-
cally modified versions that
dominate the U.S. Farm Belt.
“1 was profitable because I
made the switch,” said Mr. Ben-
ham, who farms near Ver-
sailles, Ind. “In our business
margins are sa critical that we
chase a dollar anytime we can.”
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Blotech crops have become
deeply embedded in the Farm
Belt, rising rapidly in use since
their introduction 19 years ago,
though growth has begun to
level off. In 2014, 94% of soy-
bean acreage was sown with
GMO seeds, the same as in
2011, but up from 34% in 2000,
according to U.S. Agriculture
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